


Airline Management Solutions

ProfitLine/Price
The fare management solution that gets you ready to compete

> Reduced distribution time

> Highly productive pricing process

> Systematic revenue protection

>  Target-oriented fare product 
distribution

ProfitLine/Price creates value

ProfitLine is the leading software solution for 
revenue management and pricing in terms 
of its methodology, technology, and excellent 
results. Currently it secures the market position 
of more than 35 airlines throughout the world.

ProfitLine products:
■  ProfitLine/Price – The fare management 

solution 
■  ProfitLine/Yield – The revenue management 

solution

> ProfitLine

Maximizing revenue per seat
ProfitLine/Price comes along with reduced 
distribution time. It raises your ability to 
react swiftly to market changes and create 
individual price structures which both is 
central to a systematic revenue protection. 
This is especially important with regard to 
the radical changes in pricing processes 
seen in the deregulation and increasing 
competition with different price models of 
the last few years. Our solution is on duty 
since more than 10 years and has kept 
pace ever since. It is taking accurately into 
account all available information thus en-
abling you to a sweeping quality of proac-
tive or reactive pricing initiatives.

Discover the power of adjustable 
pricing strategies
ProfitLine/Price is a fare management solu-
tion which covers the complete reactive 
and proactive pricing process for all kinds 
of fares such as

■  ATPCO published and private fares
■  ATPCO nego fares
■  Amadeus nego fares
■  Constructed fares
■  SITA fares
■  Market/Paper fares 
■  Internet fares

With ProfitLine/Price your airline can ‘live’ 
a highly productive pricing process. It en-
ables you to cut reaction time to counter 
competitive pricing and develop effective 
and easily adjustable pricing strategies. 
This all is supported by powerful analysis 
tools (based on a comprehensive fare 
database) and a target orientated fare 
product distribution. The selection of func-
tional components allows you to compose 
an individual, lean, standard, or advanced 
pricing solution that will help you to act 
profitable even in the most demanding 
environments.

Today, ticket prices and surcharges (e.g. for fuel) are moving faster than ever 
before. Though prices always have been a key factor of competitiveness it’s 
not anymore just about offering the lowest price but setting up the cleverest 
pricing strategy regarding demand, capacities, and current price trends.

ProfitLine/Price ProfitLine/Yield



An acute tool for improving business 
results
ProfitLine/Price provides you with state-of-
the-art functionalities to support the five ma-
jor pricing steps – from Competitor Analysis 
and Fare & Rules Management to Decision 
Support, Fare Distribution, and Business 
Data Integration. Its comprehensive and 
acute approach has developed into one of 
the leading fare management applications 
worldwide. 

Meeting any pricing needs
ProfitLine/Price supplies your airline with 
effective and efficient results in a seam-
less integration of the entire pricing and 
distribution process, supporting revenue 
accounting and revenue management 
systems. Combining internal and external 
data sources it provides you with a com-
plete overview of the pricing situation for 
home carrier and competitors.

A perfect fit to your airline
With ProfitLine/Price you don’t have to 
change the way you are doing business 
today. Instead you have a tool at hand to 
improve results. It addresses any individual 
needs of airlines of all sizes. As the solu-
tion is based on a modular concept, three 
types of functional packaging fulfil the 
requirements of various business models:

■  ProfitLine/Price Lean Solutions
Perfect for low-fare airlines that have to  
manage a proportionally large number of 
fares. You will enjoy a remarkable reduc-
tion of daily workload, save considerable 
expenditures and overall exceedingly 
shorten time to market.

■ ProfitLine/Price Standard Solutions
This package meets all the requirements 
of classic midsize carriers with traditional 
tariff systems, a prominent role as a code-
share partner, and competition with the 
low-cost segment. It massively supports 
dynamic pricing business to ensure effec-
tive total revenue maximization.

■ ProfitLine/Price Advanced Solutions
With this type of solution large network 
carriers get a fare management solution 
to automate most of their pricing process 
even as fare management grows increas-
ingly complex. The Advanced Solution 
of ProfitLine/Price covers all the pricing 
steps, giving consideration to various types 
of fares and fare data sources, including 
revenue-maximizing pricing decision sup-
port.

Built to fight competition
Today, each passenger carrier tries to 
continuously react to the ever-changing 
airline business. With ProfitLine/Price you 
implement a “weapon” giving you some 
advantages in the battle of taking the right 
decisions at the right time and distributing 
them as fast as possible. To achieve this, 
ProfitLine/Price is perfectly adjustable to 
your specific needs. The individual re-pack-
ing of ProfitLine/Price functionalities easily 
adapts to the changing business of the 
airlines, thereby dispensing with traditional 
airline classification.

Advanced  Solutions Standard Solutions Lean Solutions 
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ProfitLine/Price solutions and modules
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Making the core processes of fare ma-
nagement highly productive
Regardless of your business, ProfitLine/
Price is helping you with all steps in the 
pricing process. All details are designed to 
result to increased revenues.

Competitor Analysis: You get a deeper 
insight into the market
Fare & Rule Data Interpreter and Fare & Rule Data Interpreter and Fare & Rule Data Interpreter Fare 
Analysis integrate various fare data into 
one fare database while interpreting fare 
information and maintaining tax-related, 
fuel surcharge (YQ) related and other ba-
sic data to achieve a comprehensive mar-
ket overview. The performance of fare and 
market analysis completes the competitor 
monitoring process.

Fare & Rules Management: You make a 
complex world easier to handle
Today’s management of fare and rules 
can go far beyond editing and maintaining 
fares, rules, restrictions, and add-ons. 
Our solution includes the sophisticated 
handling of deals (Deal Management), the Deal Management), the Deal Management
reduction of manual workload by automation 
(Automatching(Automatching( ), and the verification of all 
modifications (Business Rule Configuration). 

Decision Support: You set up a system-
atic revenue protection
The integration of market information 
(Market Analysis) e.g. MIDT and in-house 
booking figures or revenue data provides 
your pricing analysts with well-founded 
decision-making support, thereby ensuring 
market-driven fares.
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Fare & Rule Data Interpreter: Examples of increases and decreases in daily fare queue

Fare Analysis: Fare comparison between different competitors


